Do you need the MLS?

When you’re selling your home, it’s important to have all the information you need to make smart advertising decisions. As you examine your options, you may have wondered if you need to list in the MLS. Ultimately, whether or not you decide to list with MLS is up to you, but be sure you know to whom you’re marketing.
The MLS (Multiple Listing Services) represents one of the most common misconceptions in the real estate market. It’s often referred to as the premier way to market your home, but there are several things you may not know: 
MLS is regional.

It’s regional? Yes, there are local MLS databases for regional areas, for a total of 1000s nationwide. These databases are each owned and operated by the local board of agents and for the use of the same agents. 
Who accesses the MLS?
Real estate agents who are members of that MLS. Each MLS is membership-exclusive: in other words, only members who belong to that MLS may view listings. An agent who belongs to an Iowa MLS doesn’t have access the one in Northern Illinois. 
So when you put your home in the MLS, who are you marketing towards?

Local real estate agents.

Can FSBOs list in the MLS?

Yes. By using a flat-fee service, a for-sale-by-owner home can be listed in the MLS by a realty company. Real estate agents who view the FSBO home may choose to show it to their clients. However, because most FSBO listings offer lower commissions to cooperating agents, there is little incentive for an agent to do so.

What is the advantage of Buy Owner over MLS listings?
Choosing to sell your home Buy Owner allows you to market your property directly to buyers who can access the Internet, 24 hours a day, 7 days a week, from anywhere in the world. There’s no middleman and no regional limitations.
