
*This working list describes the services provided for clients with the Flat-Fee Listing Service.
101 Reasons to Choose MLS Realty®:
1. SUPERIOR VALUE

2. Full-time management of your selling process.

3. Invaluable advice from start to finish.

4. Multiple available resources.

5. Step-by-step help and direction.

6. Seven-day-a-week service.

7. Time-saving strategy. 

8. Flat-fee programs available.
9. MAXIMIZED BUYER ATTRACTION

10. Concentrated effort to attract maximum qualified buyers.

11. Utilization of a teamed network of exposure resources.

12. Available distinctive For Sale sign with a toll-free number. 

13. Buy Owner Talking Yard Sign. 

14. BuyOwner.com advertising.

15. MLS advertising.

16. Realtor.com advertising.

17. Tribune.com advertising.

18. MLSRealty.com advertising with multiple photos.

19. 24-hour exposure on multiple real estate websites. 

20. DETAILED MARKET ANALYSIS

21. One-on-one, personal attention.

22. Comprehensive evaluation of your property.

23. Comparison with similar homes that have recently sold 

24. Comparison with other homes that are currently listed.

25. Comparison with recently expired homes.

26. Comparison with pending- and contingent-sale properties.

27. In-depth community info.

28. Awareness of market trends and developments.

29. Determination of best selling price.

30. EXPERT SELLING ADVICE

31. Discussion of prime property features.

32. Suggestions for potential improvements.

33. Exploration of possible ways to enhance your home’s value.

34. Specific suggestions for how to showcase your home.

35. Access to professionals who can answer questions.

36. Awareness of cost-saving strategies.

37. PROFESSIONAL MARKETING

38. Presentation of property in the most appealing fashion.

39. Available property flyer with mortgage info (Guaranteed Rate).

40. Professional photographs to showcase your home at its best.
41. Professional advertising copy to highlight your home’s features.

42. Assurance that your property is marketed the way you want it.

43. Direction of buyers to YOU.
44. SELLING ASSISTANCE 

45. Prescreening of buyers.

46. Scheduled agent-requested showings and broker tours.

47. Provided lockbox.

48. Coordination of any necessary home, pest or municipal inspections.

49. Assistance with scheduled appraisals. 

50. Presentation and explanation of all offers.

51. Verification of tax data and property ownership.

52. Preparation of purchase agreement.

53. Communication with buyer’s agent, including provision of disclosures.

54. Negotiation and finalization of transaction.

55. THOROUGH MONITORING OF ISSUES & PROBLEMS

56. Ensured adherence to all acceptance time limits. 

57. Specific, assigned personal resource. 

58. Response if property appraisal/financing denied.

59. Reassurance that insurance policy is written as soon as possible.

60. Monitoring of repair limit for repairs to seller-warranted items.

61. Awareness of inspection period for seller-warranted items & wood-destroying organisms.

62. Explanation of radon gas perils.

63. Report of title problems and curing period available. 

64. Dispute resolution (if applicable). 

65. Investigation of special issues (i.e., is property in flood zone?)

66. Review of buyer inspection report submittal.

67. Observation of contract effective date.

68. Awareness of condo association document delivery date deadline.

69. Awareness of buyer’s association approval application deadline.

70. Confirmation of receipt of seller’s property disclosure deadline.

71. DETAILED FOLLOW-UP 

72. Follow-up with agent-requested showings.

73. Feedback on agent showings.

74. Follow-up on buyer’s financing contingencies. 

75. Assistance with clearing contingencies.

76. Scheduling and confirmation of closing date.

77. Attorney referrals. 

78. Provision of forms.

79. Explanation of mold disclosure and lead disclosure forms.

80. Directions for residential real property disclosure report.

81. Requested townhome/condo documents.

82. Maintained documentation of all communication.

83. Assistance with selecting and purchasing a new home.

84. COMPLETE MANAGEMENT OF THE CLOSING PROCESS

85. Final preparation of closing details, including tracked completion of each task.

86. Provision of closing cost assessment. 

87. Notification to all parties regarding missed/finished requirements.

88. Coordination with lender and title company.

89. Communication with inspectors, appraisers, contractors & surveyors.

90. Interaction with attorneys and cooperating brokers. 

91. Follow-up regarding conditions of contract.

92. Confirmation of loan approval, title clearing and repair completion.
93. EXPERT FINANCING ADVICE

94. Advanced knowledge of creative financing options. 

95. Connection with qualified lenders.

96. Prequalification of buyers.

97. Coordination with Guaranteed Rate to get mortgage.

98. Assurance that additional deposits are made.

99. Open communication regarding potential options. 

100. Follow-up to ensure financing application approval.

101. Check of all seller finance contingencies. 
